
The Story: Silver Rose was born and grew up in Boston.  
She went to San Diego City College, majoring in 
Journalism. When her family moved to Nevada she joined 
them and began her meteoric career. She was 
Administrative Assistant to the Governor of Nevada at 
23. At age 25, she owned an insurance agency. Silver 
was selected as one of the Outstanding Young Women of 
America. She was recruited by a British Media Tycoon to 
be his second in command including serving as Creative 
Director and Head of Sales. For the next 20 years she 
was in the computer industry where her specialties were 
Human Resources, Sales, and Marketing. Management 
positions included Manager of Sales Database, Manager 
of Marketing Intelligence and Vice President of Sales & 
Marketing where she grew sales by 250%. For the last 
decade, Silver has been a professional speaker, heading 
her own Management Consulting and Executive Coaching 
practice. Her late life partner advised on and managed 
investments for pension funds. Silver says he was her 
greatest teacher.  	  

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Silver Rose  
works with 
professionals to 
increase their 
influence, and their 
sales by asking the 
right questions.  

Silver Rose Enterprises, LLC 
 7000 N. 16th Street 

Suite 120-277 
Phoenix, AZ  85020-5547 

877-840-5416   
 info@SilverSpeaks.com 

http://www.SilverSpeaks.com  Style: Silver takes her work seriously but not herself. She 
learned this from doing over 100 Standup Comedy Club 
Presentations. Drawing on her vast experience, she 
approaches serious subjects with a light touch. She 
immediately connects with the audience, talking with them, 
not at them in a relaxed, fun and easy style. They leave 
feeling good about themselves, upbeat and ready to 
produce results!    

Examples of Clients: Bristol Myers Squibb, Farmers 
Insurance, Hilton Hotels, Raymond James, Kaiser 
Permanente, Best Western, Security Title, Trinity Health, 
Association of Practice Managers, UC Davis, State of 
Maryland and Veterans Administration.  

Increase Your Influence 

17 proven techniques to gain buy-in.  

10 questions that put you in the drivers seat.  

Learn “the secret sauce” of negotiating that will give 
you a leg up when it comes to any situation.  

Develop the kinds of questions that will increase your 
internal influence with your boss, your peers, and 
your team.  

Generate questions that will increase your external 
influence with prospects, customers, partners and 
vendors.  

Coaching and Sales tools from the masters. 

Learn when and how to ask questions that will get 
you the depth of information you need to produce 
results.  

Know how to go beyond the initial response and 
listen deeply for what’s being said and what’s not.  

Questions to ask yourself to get your head in the 
game.  

“Your	  style	  was	  terrific.	  You	  tailored	  your	  
program	  to	  the	  interests	  of	  the	  group	  and	  were	  
up	  to	  date	  with	  our	  industry.	  Thank	  you	  again	  
for	  the	  OUTSTANDING	  program.”	  
	  

Alicia	  Valencia	  Erb,	  CUDE	  
American	  Associa,on	  of	  Credit	  Union	  Leagues	  

	  	  


