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For many people, this is an overwhelming 

conversation and there is no right or wrong 

way to attack this.  

It is a combined effort of finding what works 

for you and consistently doing that on a daily 

basis.  

Below are 21 ways to help you find your way 

to those essential paid speaking gigs.

21 WAYS TO INCREASE YOUR PAID SPEAKING GIGS



Industry Associations

Industry Associations usually have the money to pay 
Speakers regardless of what they might tell you. 

If you’re a fit, pursue it and if you have what they need they will 

pay you.

If you want to try to find the paid speaking job look deep into the 

conferences with industry associations. 

Your big conferences are good to speak at if you want visibility 

but they won’t pay you. Industry associations will be looking for 

new strategies and skills that will help improve their industry and 

edify the participants in the audience. 

Industry Associations 



We go back to this on a regular basis and, although you 
may or may not get paid, it will bring good practice and 
visibility as you build your portfolio of clients. 

Plus, you’ll garner very powerful testimonials which you most 

definitely need. 

You can also leverage this and make money if they are not 

paying you by selling BOR.

Chamber and Rotary Meetings 



LinkedIn
We all know what LinkedIn is and that it’s your platform for 

networking with professionals. 

A good approach is to get very involved and embrace 
this platform. 

Spend time answering questions within your related field. 

You will find that people will hire you for an event, meeting or 

consulting. 

As a Speaker, I recommend being everywhere all the time. I 

feel LinkedIn can bring some great opportunities, but you 

must stay persistent with it.



Find Your Specific Target Audience 

If you have established yourself as an expert in your 
field then you need to go further to define your 
audience. 
For example, if you help nurses succeed in the workplace 

you will find nursing networks and groups inside 

companies, nursing organizations for these groups. 



It is one of the most important marketing pieces (right 
next to your OneSheet). 

Planners are looking for your video when they land on your 
page and they expect it. Often, if it’s not available, they will 
move on. Add a compelling video clip of you at a speaking 
engagement. 

Planners want to get a feel for your style and to see how you 
interact with the audience. A nice plus is for them is to see 
how the audience interacts and reacts to you. 

This will bring you many more speaking opportunities. If 
possible, break the clips up to show several speaking event. 
This gives you more credibility. If not possible, then make 
your one video a homerun.

Video Will Increase Your Hire-Ability 

https://charlijane.com/speaker-onesheet-designs/


Let Toastmasters Be Your Friend 
Get involved with Toastmasters because they are 
contracted out by many organizations looking for 
speakers. 
The more active you are in your local chapter the more 

visibility and opportunities for you. Plus, its great practice!



Can titles get me hired? You bet, it’s a great start. 

Stay away from the hum-drum boring old titles. 

An idea is to find Hot Topics in the news and work your title 
around it. They don’t pick up the eye of a fast paced Planner. 

Your title can make you or break you. Create a captivating 
one and own it! Careful not to be crude or rude, however, it’s 
unprofessional and makes planners think twice about hiring 
you.

Crazy Off-The Wall Titles 



Universities 
Find your place here if your expertise fits because they 
have the money to pay you. 

The activity fees students pay each semester go towards 
hiring Speakers and Entertainers. 

Plenty of Speakers make good money on the college circuit. 

If this is your niche start doing your homework and commit 
to it.



Webinars

Always a good one. 

Offer these up to organizations and you will get noticed.



Send videos to trade publications or offer to write an 
article for free.

This will open many doors of opportunity. 

Trade Publications 



Build Relationships 
This is one of my favorites and that is building healthy 
long-term relationships. 

When you invest in relationships, you get hired back and 
you get referred. 

At speaking events, it’s not meant to be just a quick in and 
out appearance, but rather it’s an opportunity to nourish 
what you have worked so hard to build.



A Planners top need is to have all Speaker information at 
their fingertips. 

Making sure of this can quickly get you hired or neglecting to 
do it can make you lose them very quickly. 

They don’t want to have to search everywhere for your 
information as it is spread out all over your website - a video 
one page, your onesheet on another and your clients and 
testimonials somewhere else. Make it easy, cut the clutter and 
use minimal but powerful marketing pieces. Simple, clean and 
concise = Impactful. 

Easy Access



Show up big and bold as this will make you shine, get 
noticed and get hired. 

In all your marketing efforts try to send out (via express mail 
because this standout). 

For example: If you talk on Team Building, send a small set 
of Legos with your onesheet to the CEO (first find the 
person in that organization who has the power to hire you 
by making a few calls). 

Use bold colors when addressing and always hand address.

Stand Out



Find companies that need you, where they are hurting, 
what they need solved. 

Then find the person who would have the power to hire you. 

Take them out to lunch or for a coffee or a drink. That 
personal face-to-face is what will get you hired. 

You can pick up very good contracts this way with some hard 
work (time and research) and determination.

Consulting



Everyone’s needs a hook. 

Something to make them stand out from the crowd. I think a 
great idea is how you dress. 

You want to stay consistent and if you have brand colors let’s 
say, purple, perhaps wear purple all the time to events. On the 
images you use on social media, your marketing material, etc. 

Let your brand colors follow you to your professional attire. 
This will make you stand out. If you have a hard time finding 
“purple” clothing get online most things can be easily found at 
a click of the mouse.

No brand colors? No problem just pick a color you like and go 
with it ALL the time. You will be remembered for your signature 
color.

Color Hook 



Ask and You May Receive 

Don’t be afraid to be bold. 

This will get you ahead of the pack. 

Research conference, meetings, etc. that you feel will be a fit 
for you and contact the organizer with a short (I emphasis 
short) email asking if they have found all the Speakers they 
need. 

The results from this will surprise you and a strategy that 
should be added to your daily grind.



It’s an old saying but it’s so true.

You will never get a second chance to make a first 
impression. Keep the first one unique, professional and 
clean.

First Impressions



Perhaps you don’t want to travel or you want to get some 
speaking under your belt before you seek traveling gigs. 

Look to your local area first. Banks, clubs, schools, libraries, 
local businesses, etc. 

Grow your following there, learn, practice and then spread 
your wings with those testimonials you now have along with a 
new found confidence.

Think Local



As a Speaker you need to be everywhere all the time. 

Getting seen means getting out there. Even though I am a 
huge advocate of social media as it opens many, many doors, 
I also recommend getting out in the public view personally. 

Go to events where you know your target audience will be. 
Don’t be pushy. 

The key is to listen very carefully and wait for a natural 
moment to comment or engage that will make you memorable 
and draw people to you during breaks and afterward.

Network. Network. Network.



Be consistent in your commitment to deliver great 
content to your audience. 

Quality over quantity is always the key. 

If you want to stand out you need to push your content out 
there in many different ways and on many different 
platforms. 

Be consistent.

Content



Follow up is Essential  
After pitching for a speaking gig, do your follow up. 

Everyone gets super busy today in our fast-paced world 
and Planners are some of the busiest professionals out 
there. 

They have a million things on their plate and can go from 
one thing to the next. 

This is why follow up is so important! Don’t wait many 
weeks after your initial contact, go after it within a few days.



If you’re ready to have access to over 400 

speaking leads a month, grow your speaking 

business, increase your visibility and credibility, 

come join the 

Charli Jane Speakers Club!

SPEAKING LEADS

“I just wanted to say thanks for this. I already have 2 
speaking gigs from leads you sent out in the last month!” 
- Gertrude Nonterah, Professional Speaker and 
Writer

https://charlijanespeakers.lpages.co/cj-members/
https://charlijanespeakers.lpages.co/cj-members/


✓ Enjoy 400 fresh speaking leads every single month! 
Something for everyone! 

✓ Speaker templates (contract, proposals, feedback and 
more)  

✓ Onesheet templates you can easily customize (in both 
keynote and PPT) 

✓ Lead Tracker sheet to help you stay organized with all 
the speaking opportunities we add each week.  

✓ Podcast & blog guest leads 

✓ College leads monthly  

✓ Member loyalty program 

✓ Speaker profile listing in our 16-year established speaker 
directory 

✓ We promote you on our social media platforms 

✓ Speaker Proposal Generator  

✓ A live & private community of speakers   

✓ And with the annual membership option, we’ll design a 
Onesheet for you ($189 value) 

MEMBER BENEFITS

https://charlijanespeakers.lpages.co/cj-members/


There are many benefits of being a member of the Charli Jane 

community but most important you become part of a  

close-knit family who truly cares about your  

well-being and success.

We only allow a certain amount of members in the 
club so we can better serve current members. 

Hurry and get your spot before the doors close again!  

YES! I Want In!

"I received 2 more speaking gigs from the speaker list. I’ve 
booked 5 speaking gigs this year using the speaking leads. 
FYI 3 are paid; the other 2 I’ve gotten consulting clients 
from.” 

– Daryl Fletcher, Keynote Speaker, Author, and 
Relationship Expert

https://charlijanespeakers.lpages.co/cj-members/

